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Disclaimer
This document has been prepared by Argentex LLP (“Argentex”) authorised and regulated by the Financial Conduct Authority (Registered office: 25 Argyll Street,
London W1F 7TU and registered in England & Wales No. OC369106). This document has been produced and issued solely in connection with the proposed placing
of new and existing ordinary shares (the “Placing Shares”) in a newly incorporated public limited company (“AIMCo”) and the proposed admission of the entire
issued and to be issued share capital (including the Placing Shares) to trading on the AIM market of London Stock Exchange plc (the “Placing”). References in this
disclaimer to “this document” shall be deemed to include any accompanying verbal presentation.
This document is not an admission document, prospectus or listing particulars, does not constitute or form part of any offer for sale or subscription or any
solicitation for any offer to purchase or subscribe for any securities nor shall it or any part of it form the basis of or be relied upon in connection with any contract or
commitment whatsoever. This document is not a recommendation regarding the securities of AIMCo. Any decision in connection with any proposed subscription
for Placing Shares must be made solely on the basis of the information contained in the final admission document to be published in due course by AIMCo. The
Placing does not constitute a public offer of transferable securities in the United Kingdom pursuant to section 85 of the Financial Services and Markets Act 2000
(the “FSMA”) and accordingly no prospectus will be issued in connection with the Placing.
This material is for distribution to persons in the UK that qualify as Professional Clients or Eligible Counterparties under the rules of the Financial Conduct Authority.
The information is not intended for the use of and should not be relied on by any person who would qualify as a Retail Client.
This document is being furnished to you solely for your information on a confidential basis and may not be disclosed, reproduced or redistributed, in whole or in
part, by any medium or in any form to any other person for any purpose without Argentex’s prior written consent. You shall treat and safeguard as strictly private
and confidential all information contained in this document and take all reasonable steps to preserve such confidentiality. You shall not use this document or the
information contained herein in any manner detrimental to Argentex or AIMCo.
This document is being supplied to you for your own information and may not be distributed, published, reproduced or otherwise made available to any other
person, in whole or in part, for any purposes whatsoever. In particular, it should not be distributed to or otherwise made available to persons with addresses in
Canada, Australia, Japan, the Republic of South Africa or the United States, its territories or possessions or in any other jurisdiction outside of the United Kingdom
where such distribution or availability may lead to a breach of any law or regulatory requirements. The distribution of this document in other jurisdictions may be
restricted by law, and persons into whose possession this document come should inform themselves about, and observe, any such restrictions. Any failure to
comply with these restrictions may constitute a violation of the laws of the relevant jurisdiction.
The securities of AIMCo have not been, and will not be, registered under the United States Securities Act of 1933 (as amended), nor under the applicable securities
law or with any securities regulatory authority of any state or jurisdiction of the United States or under the securities laws of Australia, Canada, Japan, New Zealand,
South Africa or any state, province or territory thereof or any other jurisdiction outside the United Kingdom and may not be taken up, offered, sold, resold, pledged,
transferred, delivered or distributed, directly or indirectly, through CREST or otherwise, within, into or from Australia, Canada, New Zealand, South Africa or the
United States, or to, or for the account or benefit of, any person with a registered address in, or who is a resident or ordinary resident in, or a citizen of such
jurisdictions or to any person in any country or territory where to do so would or might contravene applicable securities laws or regulations except pursuant to an
applicable exemption. Any securities of AIMCo will only be offered and sold outside of the United States in “offshore transactions” within the meaning of and in
reliance on the safe harbour from the registration requirements under the Securities Act provided by Regulation S promulgated thereunder. The securities of AIMCo
have not been approved or disapproved by the US Securities and Exchange Commission, any state securities commission or other regulatory authority in the United
States, nor have any of the foregoing authorities passed upon or endorsed the merits of the Placing or the accuracy or adequacy of this document. Any
representation to the contrary is a criminal offence in the United States.
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The information contained in this document is given at the date of its publication and is subject to updating, revision and amendment. In particular, the proposals referred
to herein are tentative and are subject to verification, material updating, revision and amend- ment. Whilst all reasonable care has been taken to ensure that the facts
stated in this document are accurate and that any forecasts, opinions and expectations contained herein are fair and reasonable, Numis Securities Limited (“Numis”) has
not independently verified the contents of this document and no reliance whatsoever should be placed on them. Accordingly, no representation or warranty express or
implied is made to the fairness, accuracy, completeness or correctness of these materials or opinions contained herein and each recipient of this document must make its
own investigation and assessment of the matters contained herein. In particular, but without prejudice to the generality of the foregoing, no representation or warranty is
given, and no responsibility or liability is accepted, as to the achievement or reasonableness of any future projections or the assumptions underlying them, or any
forecasts, estimates, or statements as to prospects contained or referred to in this document.
This document may contain forward-looking statements that reflect Argentex’s current expectations regarding future events, the liquidity of AIMCo and its subsidiary
undertakings and the results of its operations, as well as AIMCo’s working capital requirements and future capital raising activities. Forward-looking statements involve
substantial risks and uncertainties. These forward-looking statements speak only as at the date of this document. Actual events could differ materially from expectations
embodied in for- ward-looking statements and depend on a number of factors, some of which may be beyond Argentex or AIMCo’s control. Recipients of this document
should carefully review the risk factors in the final form admission document before deciding whether to acquire Placing Shares.
No responsibility or liability whatsoever is accepted by any person for any loss howsoever arising from any use of, or in connection with, this document or its contents or
otherwise arising in connection therewith. In issuing this document, Argentex does not under- take any obligation to update or to correct any inaccuracies which may
become apparent in this document. The issue of this document does not form any commitment to proceed with any transaction. Nothing in this disclaimer purports to
exclude liability for fraud.
Numis, which is authorised and regulated in the United Kingdom by the Financial Conduct Authority, is acting exclusively for Argentex and AIMCo and is not acting on
behalf of any recipient or reader of this document and will not be responsible to any such person, other than Argentex and AIMCo, for providing the protections afforded
to its clients or for advising any such person in connection with this matter. Any such person is recommended to seek their own independent legal and investment advice.
Neither the receipt of this document, nor any information contained herein or supplied with this document or subsequently communicated to any person in connection
with this document either constitutes, or is to be taken as constituting, the giving of investment advice by Numis to any person. No representation or warranty, express
or implied, is made by Numis as to any of the contents of this document. Apart from the liabilities and responsibilities, if any, which may be imposed on Numis by the
Financial Services and Markets Act 2000 or the regulatory regime established thereunder, Numis accepts no responsibility whatsoever for the contents of this document
or for any other statement made or purported to be made by it or on its behalf in connection with any matters referred to in this document. Numis accordingly disclaims
all and any liability whatsoever whether arising in tort or contract or otherwise (save as referred to above) which it might otherwise have in respect of this document or
any such statement.
By attending the presentation to which this document relates and/or by receiving this document (whether in hard copy form or electronically), you irrevocably represent,
warrant and undertake to Argentex and Numis that: (i) you are a Professional Client or an Eligible Counterparty; and (ii) you have read and agree to comply with, and be
bound by, the contents of this notice.
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FY21 Summary
Financial and Operating Highlights
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Value Proposition

3

Strong growth track
record since inception
in 2012

Profitable and highly
cash generative

Growth oriented with
attractive dividend
policy

Diverse and high quality
client base

Continued investment in
people and technology

Low risk, with a robust
compliance culture

Significant addressable
market

Serious about
sustainability

Resilient Business Model
Corporate
Client Base

Riskless
Principal FX
Broker

Commercial
Transactions
Only

~£1m+

Micropayments
Platforms
‘Challenger’ Banks
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Retail Private
Client SME Brokers

No
Speculation.
Spot, Forward
and Options

Target Client FX Turnover

High Street Banks

No House
Positions

~£500m

Bulge Bracket
Prime Brokers

Revenue from
Spread Only

FY21 Summary
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FY21 Overview

£12.75bn
FX turnover

£28.1m
A strong performance in line with expectations
o

o

Our people, systems and operating model have remained resilient and agile through three

499

national lockdowns. Bad debt remains at historic low levels.

New corporate clients traded

Client demand has grown and increased client activity & diversification throughout the trading

period
o

Annual revenue

Despite the pandemic, we have continued to invest in our premises, people and technology with

£8.7m
Underlying operating profit

the goal to creating infrastructure that is scalable as we expand in the UK and overseas

We remain committed to our long-term strategy and in FY22 we are better placed as a business to
build on the continuous growth journey
6

2.0p
Dividend per share

FY21 – At a glance
FX turnover (£bn)

Revenue (£m)

10.81

12.12

Number of traded corporates

12.75
28.9

898

21.91

7.9

1141

28.1

1385
1212

13.23

2018

2019

Average FX turnover per
traded corporate (£m)

2020

2021

2020

2021

2019

2020

2021

23.63
8.94

38.04

41.05

36.99

28.47

2019

2018

Average FX revenue per traded
corporate client (£k)

9.68

8.4
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2019

Number of trades (k)

9.12

2018

2018

2020

2021

2018

19.54

18.36
13.96

2019

2020

2021

2018

2019

2020

2021

FY21 in context
Spot vs Forward

Spot vs Forward

% turnover spot

33

36

% turnover forward

36

38

67

64

64

62

2018

2019

2020

2021

% Revenue spot

Options are less than 1% of
turnover and revenue

45

52

% Revenue forward

49

51

Spot vs. forward split
remained stable

48

55

51

49

2018

2019

2020

2021

Spreads back in line with
historical averages

Average Spread

160

33.3

2019

2020

2021

22.1

80

37

100

31.6

120

45.5

48.8

140

56.2

64.4

Average Forward Tenor

60
40
20
0
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2018

2019

2020

2021

2018

Average forward tenor reduced
due to client hesitancy

Client acquisition
Repeat v. new

Number of new
corporate trades

285
6.6

o

Recruit and train our employees from grassroots,
through our Graduate Programme

o

A recruit has quarterly targets which are based on
new business

o

The longer our sales staff are at Argentex, the better
they get at selling

o

Record number of new corporate accounts onboarded
– 665 (FY20: 479)

o

Average number of days between account opening
and first trade increased from 61 to 78 days in H1

o

Lockdowns restricted FY21 recruitment to 12 new
sales

o

Sales recruitment to be accelerated

7.4
233
214

209
7.4

189

181

192

165
3

22.3

20.7

14.5
9.6

2018

2019
Repeat
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2020
New

2021

H1

2018

H2

H1

2019

H2

H1

2020

H2

H1

H2

2021

High quality and
diverse client base
Revenue % per industry sector
•
•
•
•
•

Regulated Financial Services
Other Financial Services
Private Equity Funds
Regulated Funds / AIFs
Real Estate Investments

Financial Services (39.49%)
Other (13.41%)

Food and Beverages (5.03%)
Manufacturing & Machinery (4.99%)
IT, Technology and Software (4.40%)

A high private bank style service
level, trust and performance are
how we retain and increase the
client base

Electrical (4.38%)
Fashion (3.84%)
Medical and Pharmaceutical (3.77%)
Logistics, Import and Export (3.48%)
Private Client (2.47%)
Legal Services (2.22%)
Energy (2.14%)
Music and Entertainment (1.96%)
Agriculture (1.82%)
Media, PR, Events and Marketing (1.74%)
Household Goods and Homeware (1.32%)
Film Production and Animation (1.24%)
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Wholesale (1.24%)
Motor, Vehicle, Aerospace Components (1.06%)

1,385 corporates traded year
ended March 31 2021 (+14.3%)

FY21 Financial Highlights
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Financial Highlights

Foreign exchange
turnover of £12.75bn
up 5.4% (2020:
£12.1bn)
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Group revenue
remained flat at
£28.1m (2019:
£28.9m)

Underlying earnings
impacted by
investment in growth
(2021 £6.7m 2020:
£10m)
o New London HQ
o People
o Technology

Earnings per share
5.2p (basic) and 5.9p
(underlying)

The Group will be
paying a final
dividend of 2p per
share, returning a
total of £2.3m to
shareholders in
relation to the FY21
year, in line with
prior year

Income Statement

2021

2020

£m

£m

Revenue

28.1

28.9

Direct costs

(0.5)

(0.4)

Gross Profit

27.6

28.6

(18.9)

(16.1)

8.7

12.5

-

(1.7)

Non-underlying expenditure

(0.7)

(0.5)

Share based payments

(0.2)

-

7.8

10.3

(0.4)

(0.2)

-

0.1

7.4

10.2

(1.5)

(2.1)

5.9

8.1

-

-

5.9

8.1

Basic

5.2p

7.1p

Diluted

5.2p

7.1p

Underlying - Basic

5.9p

8.8p

Underlying - Diluted

5.9p

8.8p

Administrative expenses
Underlying Operating profit
LLP equity profits allocated pre-IPO

Operating profit
Finance costs
Finance income
Profit before taxation
Taxation
Profit for the year
Other comprehensive income
Profit for the year and total comprehensive income
Earnings per share
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Operating Margins impacted in
year by operational investment in
growth
EPS 5.2p (basic) and 5.9p
(underlying)

Balance Sheet
FY 2021

FY 2020

£m

£m

Intangible assets

1.7

1.8

Tangible assets

9.1

0.2

Derivative financial assets

4.2

7.2

15.0

9.2

Debtors

0.6

0.3

Derivative financial assets

21.0

17.6

Cash at bank

38.4

49.2

Current Assets

60.0

67.1

Creditors < 1 year

(37.8)

(47.4)

Net current assets

22.2

19.7

Creditors > 1 year

(8.5)

(4.0)

28.7

24.9

Capital

12.8

12.8

Retained earnings

11.2

7.6

Other reserves

4.7

4.5

Total equity

28.7

24.9

Non-current assets

Net assets
Equity
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Robust capital base
Generating and retaining cash

FY21 final dividend of 2p per
share

Highly cash generative
2021

2020

£m

£m

Cash at bank

38.4

49.2

Client balances

(18.7)

(25.5)

Net cash position

19.7

23.7

2021

2020

£m

£m

28.1

28.9

Revenues settling beyond 3 months

(6.8)

(7.5)

Net short term cash generation (B)

21.3

21.4

Short term cash return (A/B)

76%

74%

Revenues for the last 12 months (A)
Less

15

Healthy short term cash return
year in year out (2021: 76% 2020 :
74%)
Cash net of client balances
demonstrates flexibility with
sufficient free cashflow and
headroom

Strategy & Outlook
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Achieving and evolving our strategy
outlined at IPO
Goals
Continue to improve productivity

Maintain a diverse client base

17

Outcomes
o
o
o

o
o
o

Delivered on our commitment to growing our team
Further investment in our online client experience
Seamless transition to working-from-home

41% of revenue generated from top 20 clients
Revenue from top 20 clients was £11m
Record number of 100 new corporate clients signed in January
2021

Generating revenues from options

o
o

Winning back flow lost to banks
Professional and Eligible Counterparty clients only

Continued investment in people

o
o
o
o

21 new hires in 2021
New CFO
New MD Netherlands
New Head of Structured Solutions

New strategic pillars:

•

Product extension

•

International expansion

•

Leveraging Technology

•

Sustainability

Structured Solutions
STRATEGIC PILLAR: PRODUCT EXTENSION

18

o

New head of Structured Solutions with 14 years experience in banking

o

Offering alternative hedging strategies using derivatives to our current
base, providing a greater range of strategies to use when managing
currency risk

o

Only offered to Mifid Professional clients

o

Focus on new revenue rather than cannibalising revenue from existing
offering

o

Rigorous risk structure will result in appropriate pace of growth

o

Should not exceed 20% of overall revenue maintaining diversification of
revenue

The Netherlands and other geographies
STRATEGIC PILLAR: INTERNATIONAL EXPANSION

Momentum gathering as business scales
o
o
o

o
o

19

Serviced office in Amsterdam allowing for growth
Currently 1 x MD, 4 x Sales but actively recruiting in all
areas of the business
FY 2021
o €152,000 revenue
o 91 clients onboarded
o 80 clients traded
Regulatory application in review with DNB, approval
expected by December
Route to Europe

Significant opportunity underway in Australia

o

Positive recent developments in the Australian regulatory
regime have opened up opportunities to accelerate market
entry

o

Although confident about market opportunity in Australia, the
process has shown us that we need to accelerate our
evaluation and strategy for expansion into other geographies

Technology enabled service and growth
STRATEGIC PILLAR: LEVERAGING TECHNOLOGY

To date we have invested
over £5 million on coding
alone to ensure that the
Argentex CRM and
accompanying client front
end software is totally
bespoke to us.
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Over the next 12 months
we will continue to invest
in optimising the client
journey. Our online client
portal is being redesigned
and branded with user
experience at the centre of
the relaunch, to provide
enhanced optionality.

Online execution is
complimentary to our
core business offering
and provides a
convenient addition to a
growing suite of
products to meet our
growing client’s needs,
which will support our
long-term sustainable
growth.

We are at present
undertaking a review of
our technology strategy in
order to determine how
best to leverage technology
in the context of existing
and potential future
complementary product
offerings.

Sustainability Strategy
STRATEGIC PILLAR: SUSTAINABILITY

As we transition toward a sustainable economy, Argentex recognises the requirement for sustainability to be
woven into the fabric of our core strategy and decision making processes.

Work commenced in FY21 via
employee engagement groups
to determine the ways in
which Argentex could have the
most meaningful impact.
‘Brokering Better Lives’ was
established.
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We are committed to working
with our stakeholder
communities to develop our
sustainability strategy, aligned
to the overall corporate
strategy, which will have goals
and targets attached that will
be measured year on year

Now engaging with other
stakeholder communities such
as shareholders and the
investment community to
understand how they view
sustainability and how best to
incorporate these views into
our strategy moving forward

Key objective for FY22 will be
to identify our path to Net
Zero

Outlook

Trading activity and client demand reaffirm Group’s positive outlook
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o

Strong start 2021 with Q1 revenues 34% ahead of prior year

o

Client demand unabated and higher levels of trading activity

o

Business model resilience creates certainty in all market conditions

o

Product extension and technology at the heart of the gradual strategic evolution

o

Commitment to outline a clear sustainability roadmap

o

Maintenance of dividend underpins the Board’s confidence in the Company’s prospects

Appendix
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Consolidated Statement of
Cash Flows
Notes

2021

2020

£m

£m

7.4

10.2

(2.1)

-

Net finance expense

0.4

-

Depreciation of property, plant and equipment

0.2

0.1

Depreciation of right of use assets

0.8

0.2

Amortisation of intangible assets

1.3

1.0

Share based payment expense

0.2

-

(Increase)/decrease in receivables

(0.3)

0.1

(Decrease)/increase in payables

(8.6)

16.9

Increase in derivative financial assets

(0.4)

(12.7)

(Decrease)/increase in derivative financial liabilities

(3.0)

11.2

Net cash (used in)/generated from operating activities

(4.1)

27.0

Profit before taxation
Taxation paid

Investing activities
Purchase of intangible assets

15

(1.2)

(1.1)

Purchases of plant and equipment

16

(2.7)

(0.1)

-

(0.1)

(3.9)

(1.3)

Share acquisition costs
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Net cash generated used in investing activities

Outside of client balance
movements, operating cash flow
was positive

Consolidated Statement of
Cash Flows (continued)
Notes

2021

2020

£m

£m

(0.5)

(0.4)

-

14.1

-

(2.0)

-

(1.3)

(2.3)

(0.5)

Net cash (used in)/generated from financing activities

(2.8)

9.9

Net (decrease)/increase in cash and cash equivalents

(10.8)

35.6

49.2

13.6

38.4

49.2

Financing activities
Payments made in relation to lease liabilities

21

Proceeds from issue of shares
Short-term loans
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Share issuance costs
Dividends paid

11

Cash and cash equivalents at the beginning of the year

Cash and cash equivalents at the end of the year

25
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Outside of client balance
movements, operating cash flow
was positive

Total Revenue By Quarter (£K)
8000

Revenue (£K)

Performance
Q/Q
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Gross FX Volume Traded By Quarter (£M)
FX Volume (£M)
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Total Number of Trades Per Quarter
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Number of Trades

12000
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The Argentex Client Proposition
Each client is unique, and the reason each chooses Argentex will be too.

Full range of customised FX
capabilities
o
o
o
o
o

27

Spot Contracts
Forward Contracts
Options Contracts
Bespoke software platform
(investment to date £4.5m)
Personalised hedging strategies

Delivered via multiple channels

o
o
o

Traditional voice broking
Online
Bloomberg

To benefit our clients
o
o
o
o
o
o
o
o
o

Flexibility
Pricing
Segregation of sales and dealing roles
Dealers’ experience
Proactivity
Forecasting accuracy
Credibility
Strong capital base
Founder-led management team

High Quality Foreign Exchange Solutions Provider

Expand Sales Force
Increase sales team
to 50 people over
the course of 3
years
Moving into new
office in 2020 to
increase capacity

Increase
Productivity

Customer
Acquisition

Focus on client
proposition

Targeted
Revenue

Average revenue
per sales person
increases with
tenure

Driven by sales team
expansion and
increased
productivity

Client service at the
forefront of what we
do

Clients generating
revenues of £5k to
£250k, our sweet
spot and overlooked
by larger players

Bespoke and flexible
solutions are our
speciality

Back office and system spare capacity to support growth
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Expected annual revenue
generated per sales person
by years employed

How We Work

Year 1

£0.07m

Sales Team
o

Recruited from grass roots

o

Trained to sell ‘our way’

o

Receive a commission 10-17.5%

o

Commission paid for life of client

o

New Business Targets

Dealing Team

Year 2

£0.24m

o

Minimum 10 Years experience

o

All regulated to give advice

Year 3

o

Receive flat commission of 10%

£0.72m

o

Each dealer looks after 200-300
active clients

Year 4

£1.44m
Year 5

£2.63m
Argentex are top of Bloomberg’s global FX forecast rankings for both GBP/EUR and
GBP/USD, demonstrating the leading and reliable market insight made available to
Argentex clients.

Year6

£3.52m
Year 7
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£5.02m

Evolution of Argentex
Founded in 2012 by Harry Adams and Andrew Egan
Backed by Pacific Investments

2012

2013

2015

2016

2017

2018

2019

2020

2021

March
API authorisation
approved by FCA

January
First month revenue
in excess of £100k

October
Move to Old
Bond Street

June
First month
revenue in excess
of £1m

January
FCA approves EMI
authorisation

January
FCA approves MIFID
II Investment Firm
authorisation

March
First month revenue
in excess of £3m

March
First month
revenue in excess
of £5m

January
First month to
open over 100
new accounts

April
First trade

September
First month revenue
in excess of £500k

November
Surpassed 20
employees

August
First sales employee

March
First month
revenue in excess
of £1.5m

September
First option executed

June
IPO

First online trade

September
Half year revenue up
42% to £13.8m

September
Cumulative
revenues surpass
£100m
Opened new HQ at
25 Argyll Street,
London
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March
£3m total options
revenue since
inception

Our Bespoke Tech Platform: Summary Features
A hybrid of CRM, pricing, execution and settlement software custom built for Argentex
that allows the entire lifetime of a client relationship to be managed in one place - from
initial pitching down to execution, management and settlement of trades.

o

Multi-leg capture for options with templates to allow fast defaulting of recurring contracts.

o

Automated creation and delivery of contract notes, confirmations and option term sheets.

o

Central “board” interface that gives an at a glance summary of individual salesperson
performance in terms of sales pipeline, new customers and commission generated.

o

Quote request, price streaming and execution using a high speed, low latency and fully
encrypted FIX engine.

o

CRM screens tracking the client relationship from initial contact, account take-on,
compliance through to trading custom designed around Argentex’s business workflow.

o

Fully automated regulatory reporting engines utilising SMTP and FIX – EMIR, ARM and APA.

o

o

Dedicated pre-sales screens to manage contact with prospects and prompt for follow
ups and documentation.

Custom internal reporting screens / email reports summarising balances, commissions,
payments, pricing, settlements, collateral management, compliance processes, reconciliations
and month end.

o

Full contact management functionality for tracking decision makers and administrative
contacts at each customer.

o

Custom screens to manage and make settlement to introducing brokers.

o

Bank statement screens, payments balances across our multiple accounts.

o

Settlements screens showing the due date, status and details of all payments incoming and
outgoing.

o

Onward payment instructions with screens for setup and an ability to set at trade capture or
during trade lifecycle.

o

o

Clear, logical order stack and trade capture screens for forwards, European options,
barrier options and swaps/rolls.

o

Four eyes verification of trades and payments.

o

Real time price feed, full pricing history for each currency pair traded.
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Client Case Studies
International
Cricketer

Insurance Broker

Technology

Oil and Gas

Institutional Client

Our client plays in the UK and earns
GBP. In addition to this he has a
number of international contracts
which means he earns in USD and
AUD. At Argentex, we manage the
exposure to all the various currencies
to ensure that his earnings are not
impacted by the fluctuations in the
currency markets. We also assist with
the exchange of delivery of funds to
the UK (in GBP) and Barbados (in
Barbados dollars).

Our client is an independent insurance
broker providing international
insurance, operating in Lloyd’s of
London and international markets.
Large balances of foreign currency
receivables can be the source of
significant volatility in the firm’s P&L
on a month-to-month basis as
although not physically exchanged, the
firm reports in GBP and so the
fluctuating foreign currency balances
are revalued into GBP at prevailing
market rates at each month end. In
order to mitigate this risk Argentex
executes a rolling hedge for the firm,
opening and closing forward foreign
exchange contracts each month,
rebasing the contracts to match the
following month’s foreign currency
receivable balance and a net
settlement taking place between
Argentex and the firm depending on
market movement over the course of
the contracts.

Venture-backed technology companies
frequently raise capital in, for example,
USD via funding rounds but have major
cost bases in the UK and Europe,
respectively. We help maximise the
value of raised funds versus the cost
base currencies via timely execution,
order targeting and our in-house
specialist market analysis.
Furthermore, we support flexible risk
management hedging solutions, fixing
income to cost base currencies, and
ultimately helping protect the value of
raised capital and income versus
planned future cashflows in other cost
base currencies.

Oil and Gas producers face major
income versus cost FX exposures.
Income principally in USD and, for
example, sterling cost bases in the UK,
such as North Sea producers. On a
fundamental level, we offer key
assistance in timely execution of
income into cost base purchase
currencies, via our market analysis and
target order-based approach.
Moreover, we help formulate flexible
risk management strategies across
Forward Contract and Derivate
Hedging. This can range from
developing an overall group hedging
policy, to offering our expertise in
securing specific sales contracts via a
full suite of hedging products.

Our client is an institutional asset
manager with funds domiciled in GBP
and EUR and investments across EMEA
and the US. Argentex provides a suite
of services both laterally and vertically
through the asset manager’s supply
chain; from sharp execution of simple
spot deals at fund level when entering
or exiting an investment, rolling
hedges to mitigate fluctuations in an
investment’s value where domiciled in
a different currency to the fund’s base
currency, at management company
level to hedge management fees paid
in foreign currency, and at individual
partner level where carry is paid in
foreign currency.
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Control Structure
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Organisation Structure
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Board
Digby, Lord Jones of
Birmingham KB
Non-executive Chairman
Lord Jones spent 20 years
in corporate law before his
appointment as Director
General of the CBI in 2000.
In 2007 he became Minister of
State for UK Trade and
Investment, becoming a life
peer but not joining the party
of government. Lord Jones is
Non-Executive Chairman of
Triumph Motorcycyles Ltd &
Thatchers Cider Co Ltd.
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Dr Lena Wilson CBE FRSE

Nigel Railton

Jonathan Gray

Henry Beckwith

Senior Independent Nonexecutive Director

Independent Non-executive
Director

Independent Non-executive
Director

Non-executive Director

Lena brings extensive
experience to Argentex, from
an international career
spanning over 60 countries.
She currently serves on the
Group Board of RBS PLC, is
Chair of AGS Airports Limited,
Chair of Chiene and Tate LLP
and a Visiting Professor at the
University of Strathclyde
Business School. Lena was
Chief Executive of Scottish
Enterprise from November
2009 until October 2017. Prior
to this, Lena was Senior
Investment Advisor to The
World Bank.

Nigel has been the CEO of
Camelot UK Lotteries Ltd since
June 2017.

Jonathan has considerable
financial services experience
having worked in senior roles
at HSBC, UBS and NCB.

Nigel previously served as
Financial & Operations Director
and Finance Director of
Camelot Group PLC. Prior to
Camelot, he served as Senior
Management Accountant of
Daewoo Cars Ltd, beginning his
career at British Rail. Nigel is a
Qualified Accountant.

Jonathan has considerable
financial services experience
having worked in senior roles
at HSBC, UBS and NCB.
Jonathan has substantial public
company experience having
worked on numerous
flotations, including companies
such as Property Fund
Management, Cleveland Trust
and CLS Holdings.

Henry is a director of Pacific
Investments Ltd.

Henry is a director of Pacific
Investments Ltd, the original
backers of Argentex, and leads
their financial services and
asset management division,
taking an active role in both
deal origination and
management of the portfolio of
companies. He is a member
of both the Chartered Financial
Analyst Institute and the
Society of Technical Analysis.

General

Argentex Group PLC
25 Argyll Street
London
W1F 7TU
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